
 

A.O. Smith Reports Record 1999 Sales and Earnings; Plans to Sell Storage & Fluid Handling 
Technologies Platform

MILWAUKEE, Jan. 21-- A.O. Smith Corporation (NYSE: AOS) today announced record 1999 earnings from continuing 
operations of $50.3 million or $2.11 per share, a 26 percent increase over last year's earnings of $40.7 million or $1.68 per 
share. 

Record sales from continuing operations for 1999 were $1.04 billion, more than 34 percent higher than 1998 sales of $775 
million. 

At the same time, the company announced its intention to sell its Storage & Fluid Handling Technologies platform, thus exiting 
the fiberglass pipe and storage tank businesses. 

"Consistent with the company's strategy to expand its presence in the electric motor and water heating markets and to be a 
consolidator in each of those industries, we have decided to divest the Storage & Fluid Handling platform," according to 
Chairman and Chief Executive Officer Robert J. O'Toole. 

Record performance for continuing operations 

Strong market conditions enabled A. O. Smith's Electric Motor Technologies and Water Systems Technologies platforms to set 
sales and operating profit records in 1999. 

For Electric Motor Technologies, it was the fifth consecutive year of record-setting financial performance. The sales increase 
was due to growth in most of its major motor markets and the impact of the August 1999 acquisition of MagneTek Motors. Sales 
increased 50 percent over the prior year to $723 million, while operating profits were 40 percent higher than 1998. 

Record demand in the domestic air conditioning industry and a full year of sales from the compressor motor business acquired 
in 1998 resulted in a nearly 50 percent increase in sales of hermetic motors. The strong heating and cooling market also led to 
a 20 percent increase in sales of fan and blower motors. Sales of motors for pump applications, and garage door opener 
motors increased 10 percent over 1998. 

The former MagneTek Motors operations, which manufacture fractional horsepower and integral horsepower electric motors, 
contributed approximately $145 million in sales to Electric Motor Technologies' 1999 results. 

Higher sales of commercial water heating equipment and a substantial increase in sales of water heaters in China were 
responsible for Water Systems Technologies' record 1999 sales of $316 million. Operating profits also set a record in 1999, 
improving approximately 13 percent over the prior year. 

The commercial business grew approximately five percent in 1999, as Water Systems benefited from a healthy commercial 
construction market and additional sales growth from new product introductions. The company's international operations also 
reported strong growth, with sales in China significantly higher than the prior year and more than 10 percent growth in Water 
Systems' other international operations. 

Fourth quarter results 

For the fourth quarter, earnings from continuing operations increased approximately 14 percent to $11.6 million or $.49 per 
share, compared with 1998 fourth quarter earnings of $10.2 million or $.43 per share. Fourth quarter sales from continuing 
operations of $287 million were $93 million higher than fourth quarter sales in 1998 and were influenced by growth in core 
motor and water heater operations as well as the incremental sales of the MagneTek Motor acquisition. 

Storage & Fluid Handling divestiture 

The Storage & Fluid Handling platform reported 1999 sales of $118 million, a decline of 18 percent compared with 1998 sales 
of $142.8 million. Sales were adversely affected by continuing weakness in the fiberglass, dry storage, and agricultural 
markets. The platform generated a loss from operations equivalent to $.04 per share in 1999, compared with earnings of $.16 
per share in 1998. 



The company has booked an after-tax charge in the fourth quarter of approximately $7 million to cover the anticipated costs 
associated with the disposition of the Storage & Fluid Handling platform. The charge was equivalent to $.29 per share. The 
combined loss from discontinued operations was equivalent to $.33 per share for all of 1999. 

Sales of $32 million for the fourth quarter were slightly higher than 1998. The platform broke even in the quarter, compared 
with $.02 per share earned in the fourth quarter of 1998. 

The platform consists of two operating companies. Engineered Storage Products Company, with headquarters in DeKalb, Ill., 
manufactures storage tanks for industrial, municipal, and agricultural applications. The company's aluminum, epoxy-coated 
steel, and glass-fused-to-steel tanks are used to store a wide variety of liquid and dry materials, including potable water, waste 
water, plastics, minerals, and foodstuffs. 

In addition to DeKalb, the company operates plants in Parsons, Kan., and Winchester, Tenn., and employs approximately 475 
people. 

The other operating unit, Smith Fiberglass Products Company, with headquarters in Little Rock, Ark., manufactures fiberglass 
pipe and fittings in sizes ranging from one inch up to 48 inches in diameter. The company serves the chemical processing, 
petroleum production, and service station markets. 

Smith Fiberglass operates two plants in Little Rock as well as manufacturing facilities in Wichita, Kan., and Harbin, China. The 
division employs approximately 400 people. 

Outlook for 2000 

"We remain confident in the outlook for our two continuing operations as we enter the new year," O'Toole commented. "The 
inclusion of the MagneTek operations for a full year, along with a healthy domestic economy and relatively low customer 
inventories should result in strong motor demand in 2000. 

"Similarly, the solid construction market and anticipated growth in China should translate into another good year for water 
heater sales," O'Toole continued. "Therefore, we would expect our earnings growth in 2000 to exceed our targeted growth rate 
of 15 percent." 

Forward-Looking Statements  

Certain statements in this press release are "forward-looking statements." These forward-looking statements can generally be 
identified as such because the context of the statement will include words such as the company "believes," "anticipates," 
"expects," "projects" or words of similar import. 

Although the company believes that its expectations are based upon reasonable assumptions within the bounds of its 
knowledge of its business, there can be no assurance that its financial goals will be realized. Although a significant portion of 
the company's sales are derived from the replacement of previously installed product, and such sales are therefore less 
volatile, numerous factors may affect actual results and cause results to differ materially from those expressed in forward-
looking statements made by or on behalf of the company. Among such numerous factors, the company includes the continued 
growth of the world-wide air conditioning, heating, and refrigeration market; the weather and its impact on the HVAC, pool and 
spa pump markets; and the timely and proper implementation of future cost reduction programs. 

All subsequent written and oral forward-looking statements attributable to the company, or persons acting on its behalf, are 
expressly qualified in their entirety by these cautionary statements. 







 


